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BUSINESS START UP FOR FRESH GRADUATES DO'S AND DON'TS

Are you a fresh graduate who is looking for some ideas about starting your own business?
Read these Job Ideas for Fresh graduates. This module is all about providing great tips and
suggestions to help younger fresh graduates earn some money and get work experience by
starting their own businesses.

+ Do getthe advice of an elderly family member before starting your business.

+ Don't try to compete directly with any big businesses; the key to finding success with your business is to
find a niche -- find something thatis lacking and fill it.

+ Do consider coming up with a cool name for your business -- it will make you seem more professional.

+ Don'tgettoo discouraged if your business starts slowly; it takes time to get your business known.

+ Do make detailed plans about how you will run your business, including the types of services you will
perform, prices, cancellation notices, payment options, and the like. And do consider writing a mission
statement or philosophy to help guide your actions.

+ Don't let any of your customers cheat you out of your money. And do consider enlisting an adult family
member to help you handle any customer disagreements.

+ Do consider developing agreements for each customer to sign. In fact, do get everything you do or plan to
doinwriting.

+ Don't let a competing fresh graduate stop you from opening a similar business. If you don't want to
compete, do consider forming a partnership. With multiple partners, you'll have a bigger network of
potential customers and perhaps more time flexibility because you'll be sharing the load. But do be aware
that having partners can also add lots more hassles and aggravations.




Do use every available resource to spread the word about your new business, including posting flyers
around the neighbourhood, in community centres and known organizations, and local stores. But
remember that the best source will be the network of your family, friends, and neighbours -- and current
customers, once you get your business established. You can consider going door-to-door to announce
your service, butdon'tdoit by yourself -- have volunteers to go with you.

Don't let a dissatisfied customer stay dissatisfied. One of the key rules to business success is satisfying
the customer. Ask what you can do to make the customer satisfied -- and then do it, if you can.

Do get organized, including developing a daily/weekly/monthly planner. Try not to ever
accidently forget a customer appointment, but if it does happen, try to find a way to make
amends (such as a discount on the next appointment).

Don't fall in the trap thinking that starting your own business will be extremely lucrative and fun;
running your own business is a lot of hard work, but it will be great experience for future jobs and
college applications.

Do be prepared to leave your friends behind when you go to work; and don't ever skip a
customer's appointment to hang out with your friends -- your business has to come first.

Don't spend all the money you make from your business; do put some money aside for the future.




